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Shawbrook Expands Structured Real Estate with Two Specialist Teams for Large Loans

January 2026 – Shawbrook is building on a landmark year for Structured Real Estate with an expanded proposition designed to better support brokers and professional investors operating in the large-loan market.

During 2025, Shawbrook’s Structured Real Estate (SRE) team delivered a number of significant milestones, including its largest new-to-bank transaction with a £44m facility. Heading into 2026, the bank is investing further in its proposition with a relationship-led approach to delivery.

At the centre of the changes is a move to two dedicated Structured Real Estate propositions, providing clearer alignment between deal complexity and specialist support. The Specialist SRE team, led by Dan Standing, focuses on delivering a responsive, relationship-led service for mid-market transactions between £2.5m and £10m, while the Complex SRE team, led by Tirath Singh, continues to support larger and more bespoke deals requiring tailored structuring on loans up to £50m.

Alongside the team expansion, Shawbrook has enhanced pricing across its SRE range and introduced dedicated large-loan bridging products, building on strong momentum in the large-loan bridging market during 2025. The new bridging solutions are designed to support time-sensitive or complex transactions, offering brokers a solution where certainty of execution is critical.

Relationship-led delivery sits at the heart of Shawbrook’s Structured Real Estate proposition, with every case managed end-to-end by a dedicated Relationship Manager. With interest-only facilities up to 75% LTV across a wide range of assets, Shawbrook is well positioned to support brokers and professional investors through 2026.

Daryl Norkett, Director of Real Estate Proposition at Shawbrook, commented:
“2025 was a standout year for Structured Real Estate at Shawbrook, and this expansion is about building on that momentum in a way that genuinely supports brokers and customers. By enhancing pricing, introducing dedicated large-loan bridging and aligning our teams more clearly, we’re making it easier for brokers to access the right expertise and deliver certainty for their clients on larger, more complex transactions.”
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